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Millennium Child Development Center – Vacaville, CA
 164-Child Capacity | Infant–School Age | Business + Real Estate

Millennium Child Development Center presents a rare opportunity to acquire both a 
high-capacity, fully operational early childhood education business and the real estate it 
occupies in one of Solano County’s most desirable neighborhoods. The offering includes a 
15,814 SF commercial building on 1.3 acres, fully licensed for 164 children across infant, 
preschool, and school-age programs. With consistent enrollment, 102 students currently 
enrolled, and over 3,500 SF of expansion space on site, the facility is well-positioned for 
continued growth. This turnkey operation is ideal for owner-operators, multi-site groups, or 
education-focused investors seeking a strategic asset with strong fundamentals and 
immediate upside.

Offered Price Includes:

● Operating child care business licensed for 164 children
● Real estate: 15,814 SF building on 1.3 acres
● Fully trained staff with administrative support in place
● All FF&E, brand goodwill, operating systems, and compliance documentation
● Additional 3,500 SF available for enrollment expansion or auxiliary programs
● Salon tenant generating supplemental income and long-term lease in place

Investment Highlights

● 164-Child License: Infant (38), Preschool (81), and School Age (45)
● Strong Revenue Performance: July 2025 tuition = $157K+ billed
● Stable Core Enrollment: 102 children enrolled across 6 age groups
● High-Margin Operation: $750K+ adjusted NOI with limited owner involvement
● Prime Location: Affluent residential neighborhood in Browns Valley, Vacaville
● Real Estate Included: Owned by the operator; will be sold with the business
● Expansion Potential: Fully improved space available to boost license and revenue
● SBA Eligible: Financial documentation and facility structure support financing
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PROPERTY HIGHLIGHTS



Business and Real Estate Offered Together (Fee Simple Sale)

 -Owner of Business and Real Estate: MCDC Properties, LLC
 -Offered Structure: Fee simple sale of both the child care business and the real estate
 -Premises: ±15,814 SF purpose-built educational facility
 -Lot Size: ±56,628 SF (1.3 acres)
 -Zoning: Commercial (General) – Permitted for child care and personal services
 -Licensing: 164-Child Capacity (38 Infant, 81 Preschool, 45 School Age)
 -Occupancy: 10,794 SF operated by the child care center; 2,604 SF leased to a salon 
tenant; 3,500 SF currently available for expansion
 -Salon Tenant: 5-year lease through 2030 with structured rent escalation and CAM 
passthroughs
 -Utilities & CAM: Spa tenant pays $1,223.88/month in utilities + 16% of trash bill

Upside for Buyer

This offering includes full ownership of a high-performing child care business and its 
accompanying real estate, eliminating the need for lease negotiations, landlord 
approvals, or rent escalations. With no third-party lease in place for the preschool space, 
the buyer gains immediate control and long-term flexibility in how the facility is 
operated and expanded.

The ±15,814 SF building is well-maintained and specifically designed for early education, 
with licensed programs spanning infant care through school-age. The property also 
includes a salon tenant under lease, generating consistent monthly income and 
contributing to CAM recovery.

An additional ±3,500 SF of improved, unutilized interior space offers a clear path to 
increase licensed capacity and drive revenue growth. This strategic asset is ideal for an 
owner-operator or investor looking to acquire a well-run child care business with real 
estate upside and scalable potential, all within a fast-growing Solano County market.
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LISTING OVERVIEW
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Facility & Capital Improvements

Purpose-Built Child Care Facility with Expansion Opportunity

Millennium Child Development Center occupies a ±15,814 SF commercial building situated 
on a 1.3-acre parcel in the desirable Browns Valley neighborhood of Vacaville. The property 
was purpose-built for early education and has been well maintained by ownership, who also 
operate the child care business on-site. With a current license for 164 children and 
consistent enrollment, the facility supports infant care through school-age programs and 
includes a variety of indoor and outdoor learning environments.

Ownership has consistently invested in the property’s upkeep and functionality, and the 
building conveys with the sale, offering buyers full control over long-term operations and 
future expansion. The interior includes 10,794 SF used by the school, 2,604 SF leased to a 
salon tenant, and 3,500 SF of currently unutilized space ideal for licensing increases or 
enrichment programming.

Highlights Include:

● Multiple age-specific classrooms licensed for infant, toddler, preschool, and 
school-age care

● Outdoor play areas equipped for various age groups with compliant surfacing and 
fencing

● Administrative offices, staff lounge, and secure entry point with monitored access
● Ample on-site parking and drop-off area for family convenience and traffic flow
● Utility-efficient HVAC systems, upgraded lighting, and durable child-safe finishes
● Fully equipped kitchen to support CACFP participation and on-site meal service
● 3,500 SF of improved interior space available for expansion or auxiliary programs

Outcome:

The facility is presented in turnkey condition, fully operational, code-compliant, and 
well-staffed. With no significant deferred maintenance and room for future licensing 
increases, buyers can focus immediately on operations and enrollment growth without the 
need for additional capital improvements.
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Operational Overview

Day-to-Day Operations

Millennium Child Development Center operates Monday through Friday, from 6:15 AM to 
6:30 PM, serving working families across Vacaville and surrounding communities. The school 
is licensed for 164 children and currently enrolls 102 students across six distinct programs, 
including infant care, toddlers, preschool, and school-age.

Classrooms are organized by developmental stage and operate full-day schedules, with 
flexible arrival and departure windows to accommodate parents. The school delivers a 
play-based, developmentally appropriate curriculum, complemented by enrichment activities 
such as music, movement, and seasonal programming. Tuition is billed monthly, with a range 
of program fees by age group. Meals and snacks are served daily and are reimbursed 
through CACFP, allowing for healthy, compliant nutrition support.

Parent communication, incident tracking, and classroom planning are managed through digital 
platforms, allowing staff to engage families efficiently and consistently.

Staff Structure

The center is staffed with a full team of lead and assistant teachers, including floaters and 
administrative support. The current Director provides daily oversight, staffing, and compliance, 
with additional management and HR support available through the broader MCDC team.

● 20+ staff members including teachers, aides, and admin
● Infant and toddler teachers meet Title 22 infant care staffing standards
● CACFP-compliant cook prepares meals on-site
● Director and Assistant Director lead daily licensing, curriculum, and parent 

communications
● Administrative tools and operations processes are streamlined across payroll, 

scheduling, and compliance

Millennium is operated by experienced ownership with a long-standing commitment to 
high-quality care. The school has maintained steady enrollment, strong tuition performance, 
and licensing compliance, making it a turnkey opportunity for both owner-operators and 
investor groups. 

LISTING OVERVIEW
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LISTING OVERVIEW
Growth & Value-Add Potential

Revenue Growth Levers

Enrollment Expansion: Licensed for 164 children, the center currently enrolls 102. Filling 
available capacity could add $400K–$600K in annual revenue with minimal additional overhead.

Tuition Adjustment: Rates are competitive but slightly below market. A 5–10% tuition increase 
would better align with regional pricing and significantly improve net income.

Expansion Space: The facility includes 3,500 SF of improved but unused space, offering 
potential for added classrooms, infants, or paid enrichment services.

Aftercare & Enrichment: Growing demand supports expansion of extended-day services and 
paid activities like music, STEM, and movement programs.

Operational Efficiencies

Stable Staff: A reliable team is already in place, minimizing turnover risk and recruitment costs.

CACFP Eligible: The school provides on-site meals and qualifies for federal reimbursement, 
improving margins.

Digital Systems: Parent communication, billing, and scheduling are handled digitally, streamlining 
admin work.

Exit Strategy Friendly

SBA Financeable: Strong financials, clean books, and real estate inclusion make the business 
well-positioned for SBA financing.

No Lease Risk: Full ownership of the real estate provides control, flexibility, and long-term 
security.

Scalable Platform: Operational systems and available capacity make this a strong fit for 
growth-minded buyers.
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ENROLLMENT & TUITION
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PROPERTY VIDEOS

Click on the video to the right to view the 
walkthrough video on YouTube.

Click on the video to the right to view the 
aerial video on YouTube.

http://www.youtube.com/watch?v=WmAko1BHV1Q
http://www.youtube.com/watch?v=q6hmzRmTFhM
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LICENSE(S)
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DEPARTMENT OF SOCIAL SERVICES
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PARCEL MAP (GIS)
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PARCEL MAP
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FLOOR PLAN (ENTIRE BUILDING)
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PHOTOS OF PROPERTY
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PHOTOS OF PROPERTY



17

PHOTOS OF PROPERTY
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PHOTOS OF PROPERTY
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PHOTOS OF PROPERTY
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PHOTOS OF PROPERTY
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PHOTOS OF PROPERTY
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PHOTOS OF PROPERTY
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PHOTOS OF PROPERTY



AREA OVERVIEW
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AREA OVERVIEW
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AREA OVERVIEW
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AREA OVERVIEW
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AREA OVERVIEW
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AREA OVERVIEW
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CONFIDENTIALITY DISCLAIMER & EXCLUSIVE AGENCY MEMORANDUM

This Exclusive Agency Memorandum (“Memorandum”) was prepared by Insite Commercial Real Estate 
Advisors (“IC”) on behalf of (“Seller”) and is confidential and furnished to prospective purchasers of the 
Property described herein subject to the terms of the Confidentiality Agreement previously provided to 
and executed by such prospective purchasers. This Memorandum is intended solely to assist prospective 
purchasers in their evaluation of the Property and their consideration of whether to purchase the 
Property. It is not to be used for any other purpose or made available to any other person without the 
prior written consent of IC.

This Memorandum is subject to errors, omissions, changes or withdrawal without notice and does not 
constitute a recommendation or endorsement as to the value of the Property by Seller/IC and their 
sources. Financial projections are provided as a reference and are based on assumptions made by 
Seller/IC and their sources. Prospective purchasers should make their own projections and reach their 
own conclusions of value. Certain portions of this Memorandum merely summarize or outline property 
information and are not intended to be complete descriptions.

This Memorandum was prepared on the basis of information available to the Seller and IC in connection 
with the sale of the Property. It contains pertinent information about the Property and the surrounding 
area but does not contain all the information necessary for a complete evaluation of the Property. The 
projected cash flow and other financial information contained herein is for general reference only.

Although the information contained in this Memorandum is believed to be accurate and reliable, neither 
the Seller nor IC guarantees its accuracy or completeness. Because of the foregoing and because the 
Property will be sold on an “as-is” basis, prospective purchasers should make their own independent 
assessments, investigations, and projections regarding the Property. Although additional material, which 
may include engineering, environmental, or other reports, may be provided to certain prospective 
purchasers as appropriate, such parties should confer with their own engineering and environmental 
experts, counsel, accountants, and other advisors and should not rely upon such material provided by 
Seller or IC.

Neither Seller nor IC nor any of their respective officers, advisors, agents, shareholders or principals has 
made or will make any representation or warranties, express or implied, as to the accuracy or 
completeness of the Memorandum or any of its contents, and no legal commitment or obligation shall 
arise by reason of the Memorandum or the contents. Analysis and verification of the information 
contained in the Memorandum is solely the responsibility of the prospective purchaser.

The Seller expressly reserves the right, in its sole discretion, to reject any offer to purchase the Property 
or to terminate any negotiations with any party at any time, with or without notice. The Seller shall have 
no legal commitment or obligation to any prospective purchaser unless and until a written Purchase and 
Sale Agreement has been fully executed and delivered and any and all conditions to the Seller’s 
obligations thereunder have been fully satisfied or waived. The Seller is responsible for any commission 
due to IC in connection with the sale of the Property. No other party, including IC, is authorized to make 
any representation or agreement on behalf of the Seller. This Memorandum remains the property of the 
Seller and IC and may be used only by parties approved by the Seller and IC.
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